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Why I am a Mercedes-Benz Enthusiast 
by Louis F. Fourie 

This is a continuation of my previous contentious articles in which I share my exposure to the magic and metal from Stutt-
gart. One Mercedes that has left me rather underwhelmed was the top of the line 6.9 owned by the late Bud McCaig of 
Trimac Limited.  Somehow, because I was entrusted with the books of his company, I was also allowed the privilege of 
driving this car when it needed ferrying to or fro for maintenance and repairs.  Maybe I was expecting too much from the 
hydraulic suspension, because I failed to perceive much difference from regular steel springs.  Certainly there was no car-
pet ride and although I have not done a back to back comparison, I would be inclined to bet the W124 series superior.  
There was little doubt that the 6.9 V8 had plenty of grunt, but rather than seduce you with constantly feeling alive, I felt it 
needed an intentional prod to get going.  So while the heft did not smoothen the ride, it also blunted any taunting habits 
that might relieve you of your license. 

 

One trip to fetch the 6.9 from the dealer remains memorable.  It was the dead of winter in Calgary and the roads were 
particularly slippery.  While the 6.9 may have been heavy, its considerable torque made it more than a handful on the icy 
roads.  Considering the car’s value and my subservient relationship to its owner, the utmost care was taken to keep this 
menacing vehicle out of harm’s way.  Besides my continued employment no doubt depended on the car’s safe return.   

 

It was also the occasion when I experienced some rather unique dealer treatment, that frankly left me speechless. The 
service attendant severely lectured me about a scratch that was under the bumper and the dire implications to warranty 
coverage.  Even if I had not inflicted said damage, and on the ridiculous assumption that I might convey the same wrath to 
the owner, this dressing down caught me completely off-guard.  I truly felt like the kid who had damaged Dad’s treasured 
car and was about to be disowned from the family.  Driving back to the office my mind was distracted with the words I 
wished I had formulated earlier as what to do with the damn scratch.  However, the utmost attention was needed because 
even the gentlest nudge of the accelerator prompted a sideways move of the tail end.       Continued next page 

Except for the cat, you 
could not ask for a more 
attentive audience.  The 
Pagoda group trying to fig-
ure out what is so intimidat-
ing about an injector pump 
that it costs over $3,000 to 
renovate. 
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potential enthusiasts 
and various retail and 
service outlets. Also 

displayed on the 
Club’s website. 
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It was not 
‘that’ cold.  
Some people 
are better pre-
pared than 
others. Or 
maybe, like 
your scribe’s 
230 SL, an-
other heater 
was not work-
ing either. 
Glen Pace at 
the wheel of 
his recent pur-
chase on the 
way up to 
Squamish 

Why I am a Mercedes-Benz Enthusiast continued 

 

The fun really started while negotiating my way down the narrow alleyway to get the 6.9 into the under-
ground parking.  One courier van was partially blocking the entrance way to the garage door.  A sharp 
three point turn was needed on this slick poorly sloped alleyway.  Each time I tried to move the 6.9 
back or forward the immense torque slid the rear wheels sideways on the icy road, getting us closer to 
the poorly parked van.  The assembled courier drivers watched my feeble performance with scorn and 
delight that a "rich" guy could not maneuver his fancy wheels.  It was a case of having “stationary” un-
der-steer which completely defeated my attempts at a turn.  What I urgently needed was immediate 
and vicious oversteer to move the fat backside of the Benz in the opposite direction to which  it was 
currently sliding.  Besides I desperately wanted to redeem myself in front of the courier drivers.  But 
now was not the occasion to try any Nascar style victory doughnuts.  Instead, all I could imagine was 
another scratch or worse with a completely justifiable lecture from the dealer.  There would also be a 
moment of reckoning with the owner with possible career limiting implications.  I conceded defeat and 
decided to await the return of the driver of the offending van, stranding everyone else in the process. 

 

The choice words that had eluded me at the dealer were adequately inflicted on the van driver upon 
his return.  The poor fellow obviously had no idea what had wound my spring so tightly.  Once the 6.9 
was reinstated safely in its parking stall, I advised the chairman's secretary that I had taken a bullet for 
the boss over a measly little scratch which needed to be repaired with dispatch.  If not, Bud McCaig 
had better avoid the dealer at all costs. I also suggested that his car had too much power for its own 
good in slippery conditions. 
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How do you make a convertible comfortable for four?  
If you’re Mercedes-Benz, you simply re-engineer the wind.

The All-New 2011 E-Class Cabriolet.

The 2011 E-Class Cabriolet marks the debut of AIRCAP®. Which refers not simply to  
a technology (a wind-deflector in the windshield frame coupled with a wind stop between  
the rear seats), but to the result: a cabin virtually free of turbulence. To experience how  
the obsessives who design our cars bested the wind, we suggest that four, not one,  
of you visit a dealer or mercedes-benz.ca.
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